RALEIGH BUSINESS CONNECTIONS
Membership Agreement Form

% Mission
Our mission is to build stable long-standing relationships within the group based upon
credibility and trust. These relationships leverage each member’s expertise to share
information during our meetings, which presents the opportunity to make business
referrals.

% Expectation of Group Members
Attendance: It is expected that regular attendance is necessary to develop the
relationships within RBC (Raleigh Business Connections) and that RSVP responses will
be made when requested. A commitment to regular attendance should be made, but it is
also acknowledged that client needs will take a priority. RBC meets every Wednesday
promptly at noon at Manchesters and meetings last about one hour.
Representation: There will only be one representative allowed per profession/industry.
Each member will do a 60 second commercial at each meeting and will plan to do a ten
minute presentation periodically that educates other members in more detail about the
services and products offered by their company or business, and to let the group know the
best way referrals can be provided.
Decisions: Decisions are made by group consensus.
Referrals: There is no requirement or quota for leads and referrals, but, as a member, |
will try to refer prospects or customers that | encounter to the products and services
offered by members in RBC. Leads and referrals should be passed along during the week
but should be reported to the group during the 60 second commercials.
Dues: At this time there are no dues.

| have read and agree to these expectations and guidelines and accept by signing:
Name

Company
Date

www.raleighbusinessconnections.com



